
SCALED RECURRING REVENUE 
BUSINESS

•	 Pro-forma Annual Recurring Revenue of 
£21.5M

•	 Proven land-and-expand track record with 5 
year ARR CAGR of 30%

•	 94% of revenue is recurring subscription 
based

•	 Typical contract length of 3 years

With ~350 loyal customers and a land-and- 
expand strategy, Checkit drives efficiency in 
critical business operations.

ABOUT CHECKIT

Checkit PLC (LSE: CKT) is a leading intelligent 
workflow SaaS provider, enabling smarter, more 
efficient people, fixed assets and buildings. 
Headquartered in the UK with an operational 
center in the US, Checkit transforms  
industries through:

AUTOMATED  
DIGITAL  

WORKFLOWS

IOT  
SENSORS

ADVANCED DATA  
ANALTICS

HEALTHCARE HOSPITALITY

LIFE SCIENCES FOOD RETAIL

FACILITIES MANAGEMENT

KEY INDUSTRIES

SOLUTIONS

Checkit delivers automated digital workflows, 
IoT sensors, and data analytics to optimize desk-
less operations

Key benefits: Boosts productivity, Reduces op-
erating costs, Ensures risk management, safety, 
and compliance
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Smarter, more efficient people, 
fixed assets & buildings. 

AABBOOUUTT  CCHHEECCKKIITT
CChheecckkIItt PPllcc  (LLOONN::  CCKKTT) is a leading intelligent 
workflow software-as-a-service (SaaS) that creates 
smarter, more efficient people, fixed assets and 
buildings. Based in the UK with an operational 
center in the US, Checkit is transforming 
healthcare, hospitality, facilities management, life 
sciences and food retail with automated digital 
workflows, IoT sensors and advanced data 
analytics for critical business operations. The 
Company serves approx. 350 sticky customers 
with a land and expand sales strategy.

EEXXEECCUUTTIINNGG  AANN  AATTTTRRAACCTTIIVVEE  
LLOONNGG--TTEERRMM  GGRROOWWTTHH  SSTTRRAATTEEGGYY::
● CCaappeexx  aallllooccaattiioonn  towards existing customers

● IInndduussttrryy lleeaaddiinngg NNRRRR:: 111%

● HHiigghh  ccuussttoommeerr  rreetteennttiioonn  rate: 99%

● Focusing on the hhiigghh  ggrroowwiinngg  UUSS  mmaarrkkeett

FFOOCCUUSSEEDD  OONN  SSCCAALLIINNGG  AARRRR::  
● 33++  yyeeaarrss  of strong growth

● SSuubbssccrriippttiioonn--bbaasseedd  rreevveennuuee  represents 9933%%  
AARRRR

● Expected to grow to 9966%%  iinn  22002244

SSOOLLUUTTIIOONN
● AAuuttoommaatteedd  ddiiggiittaall  wwoorrkkfflloowwss,

IoT sensors and data analytics 
for optimized deskless operations

● OOuuttppuutt  bboooossttss  pprroodduuccttiivviittyy, 
reduces operating costs, and 
ensures risk management 

WWoorrkkfflloowwIIooTT

Intelligence

SSTTOOCCKK  IINNFFOO
Ticker: CCKKTT
Exchange: LLSSEE
Market Cap:  ££2222..6688MM
52 Week Low: 1188..1100pp
52 Week High: 3311..0000pp
Shares Issued: 110088MMMM
Shares Outstanding: 110088MMMM
Year End: JJaannuuaarryy

IoT Workflow

Intelligence

EXECUTING AN ATTRACTIVE  
LONG-TERM GROWTH STRATEGY

•	 Industry leading NRR: 109%

•	 High customer retention rate: 93%

•	 Strong US revenue growth: +21% 

•	 Strategic Capex allocation to  
existing customers

SMARTER, MORE EFFICIENT PEOPLE, 
FIXED ASSETS, AND BUILDINGS.

INVESTOR 2025 FACT SHEET LSE: CKT

INVESTMENT HIGHLIGHTS

Operating in multiple billion-dollar markets:

•	 Land-and-expand strategy driving growth

•	 Gaining traction in new Verticals

•	 Revenue growth: +17% in year to  
31 January 2025

•	 Strategic merger with Crimson Tide and 
their mpro5 product offering



MANAGEMENT

Kit Kyte (CEO):  Leading Checkit’s  
transformation into a pure SaaS business,  
driving go-to-market strategy and  
value-driven sales.

Kris Shaw (CFO):  Appointed in 2024, bringing 
financial expertise to support Checkit’s  
continued growth and expansion.

David Davies (CPO):  Extensive experience in 
product marketing, business development,  
and R&D.

Steve Tonks (VP of Sales, UK): 25+ years of 
technology sales experience.

Ryan Lucas (VP of Sales, US): 10+ years in  
technology sales.

CONTACT US

Kit Kyte, CEO:  
christopher.kyte@checkit.net

Alex Schlich, Investor Relations:  
alex@yellowstoneadvisory.com

SCAN  
for more info  
or visit  
CHECKIT’S  
INVESTOR  
RELATIONS 2
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Smarter, more efficient people, 
fixed assets & buildings. 

CCUUSSTTOOMMEERRSS

LLOONN::  CCKKTT

CCOONNTTAACCTT  UUSS
Kit Kyte, CEO: christopher.kyte@checkit.net 

Jonathan Paterson, Investor Relations:
Jonathan.Paterson@harbor-access.com

SCAN 
For more info or visit  CHECKIT IR

MMAANNAAGGEEMMEENNTT
KKiitt  KKyyttee::  jjoined Checkit as CEO in 
February 2021 and has since brought a 
renewed focus on the go-to-market 
strategy, value-driven sales, and led the 
transition of Checkit towards a pure SaaS 
business.

GGrreegg  PPrriiccee: CFO of Checkit since 2021 
and has over 20 years of financial 
experience under his belt with a strong 
track record delivering positive results.

DDaavviidd  DDaavviieess: Chief Product Officer of 
Checkit since 2016 and has prior 
experience in hi-tech product marketing 
and management, business development 
and R&D in startup, blue chip, and 
technology consulting organizations. 

SStteevvee  TToonnkkss: VP of Sales in the UK and has 
over 25 years  of sales experience in the 
technology space. 

RRyyaann  LLuuccaass: VP of Sales in the US and 
brings 10 years of sales experience in the 
technology sector. 

IINNVVEESSTTMMEENNTT  HHIIGGHHLLIIGGHHTTSS
Operating In Multiple 
Billion-dollar Markets: 
● Land and Expand Strategy 

● New Verticals

● ARR: 1166%%  GGrroowwtthh  IInn  22002233  TToo  
££1133..33MM

CUSTOMERS

SMARTER, MORE EFFICIENT PEOPLE, 
FIXED ASSETS, AND BUILDINGS.

INVESTOR 2025 FACT SHEET LSE: CKT

Checkit remains committed to scaling 
ARR, expanding into new markets, and 
driving digital transformation for its 
customers worldwide.


